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Ba)XHOCTb MUHUMM3 ALK MOBTOPHbLIX KOHTAKTOB

FCR vs Loyalty behaviors Repeat Rate vs NPS

Jlosepatb ~ PexomeHgoBath  [lokynatb elwe
71%

86% 69% PelueHa 3a [pobnema He
+
3 3+ KOHTaKTOB pelleHa
PelieHa 32 PeleHa 32
1 KOHTAKT 2 KOHTAKT2

B [Mpv pewenun npobnem HE ¢ nepsoro obpatwexus

B MMpw petweHur npobieM ¢ nepsoro obpatLeHus

Global Contact Center Trends, Qualtrics 2025, 23 730 consumers acr 0ss 23 countries Customer Experience Management Benchmark. Consumer Edition, COPC




Ba)XHOCTb MUHUMM3 ALK MOBTOPHbLIX KOHTAKTOB

YMEHbLLEHE NOBTOPHBIX CHxeHwe 06Luero 06bema CHWXeHue 3aTpar Ha
KOHTAKTOB 0bpaLeHmii CEPBUC

YMEHbLLUEHNE [NOBTOPHbIX CHuxeHue YPOBHA Poct yA0BJIETBOPEHHOCTH
KOHTAKTOB PA3apaXeHHOCTH KJIUEHTOB [1EPCOHANA



MeTpuku, uamMepsieMble B paMKax ynpasieHus KayecTBOM
00paboTKM KoHTaKTOB B MUPOBLIX KL

Customer critical error accuracy _ 73%
Business critical error accuracy _ 71%
Compliance critical error accuracy _ 70%
Overallscore | N -
Issue resolution _ 53%
Overall critical error accuracy _ 48%
First contact resolution/First call resolution _ 41%
Non-critical error accuracy _ 37%
Escalation accuracy _ 33%

None of the above I 2%



1. FlpasunbHO BbIbUpaitTe
METOMKY U3MEPEHUA



Cnocobbl nsmepenns FCR — tenedonHblii kanan, P

OtcytcTaue MOBTOPHbIX 3BOHKOB 0T KNUEHTA (683

0
YYET TEMATHK) R /% Her revark bbicTpo, AeLweso
PacyeT Ha 0CHOBE TEMATIK 3aperucTpUpPOBaHHbIX S 50Y% ClIOXHO Nyywagq getanusaums
onepaTopamu 0N9 aHa/N3a
Onpoc KNWEHTOB NOC/IE 3aBEPLUEHMS KOHTAKTA 0 Bbibopka, HET TemaTuk
p p S 5% 1 B3/ C N0BTODaNY BbICTPO, ALEBO
Pacyer Ha 0CHOBE NpW3HaKa, YCTaHAB/MBAEMOO 179 B
’ B 1% blbopKa, HET BLicT WeR
KOHTPOJIEPAMM KAUeCTBa CB3M C NOBTODAMH GTP0, AGHLIEEO
Bo3MOXHOCTb
Y 0
PacyeT ¢ MoMOLLLbI0 CUCTEMbI PEYEBOIN aHAIUTIKM B 1% Hgsg?(? JIeTanu3avys, KTaCCHBKALMM N0
A0 [PYTVM NpU3HaKaM
Onepatop CTaBUT NPU3HAK, YTO BONPOC K/IMEHTA PELLEH 11% He Temaruk 1 csiav ¢
g d - DEANTbHbIMY MOBTOPAMM bbicTpo, Aeles0
McxoaswLunii 06380H BbIDOPKY KMEHTOB & 10% Manas Bbibopka, ECTb BOMOXHOCTb
0YeHb 0pOro YTOYHUTb JeTau



Cnocoobbl namepenus FCR, CLUA

Pacuer Ha ocHose npustaka, yetanasnvaemoro korrponepavn [ 56%

Ka4yeCTBa

Onepatop cnpaumsaer knvenTa, pewe v ero sonpoc norHocTslo (GGG 52%
A CTABUT NPU3HaK

PacueT Ha 0CHOBE TEMATVK 3aeruCcTPUPOBAHHBIX ONepaTopamu D /9%
Oreyrerue nosTopHbix 3BoHKoB 0T kiveTa (bes yueta emarvk) | 68%

Onpoc KAMEHTOB NOC/E 3aBEPLUEHNS KOHTaKTa B 56%

Pacyer ¢ MoMOLLbI0 CHCTEMbI PEYEBOV aHAMUTUKY B 4%



2. BolbupaitTe HyXHble
METPUKY




FCR vs Repeat Rate

FCR

Repeat Rate

« [loka3blBaerT:

 J10J110 MOBTOPHbLIX KOHTAKTOB B 061LEM K0IMYECTBe

« CpE/HEe KONMYECTBO KOHTAKTOB Ha 1 npobnemy
KJIMEHTA

« BNAETCA D0/IEE YYBCTBUTENBHON METPUKON

« Mo)XH0 ncnonb308aTh
B 3KOHOMWUYECKMX Kencax

« [loKa3bIBaeT CMOCOBHOCTH PeLLaTh BOMPOCH!
IMEHHO C NMEPBOr0 KOHTAKTa

« {BngeTca bonee rpyboin METPUKOA NO

OTHOLIEHMIO K JJIMHE LeN0YKM KOHTAKTOB
19 PELEHS 0ZHOTO BONPOCa

* Hesb3s 1CMo/b30BaTh HAaMPAMYI0
B 9KOHOMUYECKMX Kencax

W3mepaTb LienecoobpasHo 0ba nokasarens



3. [lpaBubHO pasMeyaiTe
NIaHHbIE



MapkupoBka KoHTakToB Ans pacyeta FCR / RR

Bce KOHTAKTbI

[TepBiyHbIE

[ToBTOPHbIE

V
%RR = —ePeat . 100%

VaNS

o - Vans

VFirst

%FOR = FR . 100%

VaNs




HekoppeKTHble METOAbI U3MEepPeHNs

be3 nosropa

Bce KOHTAKTbI <

<

<

C HOBTOpOM

be3 nosropa

C HOBTO[JOM

(aHeB

MOMEH
« Bce ko

KOTOPb

TEL
d [l

b
¥

HTd

XH

a

oT

* [loBTOPHbIE KOHTAKTHI,
COBEpLLEH
OLLHUX Kar

e B peenax

H/1apHbIX CYTOK
e_
EPBIUYHOIO)

WE CPOKA C

bl, NOC/E
NOBTOPOB
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4. AHanuaupyiite FCR ¢
YYETOM TEMaTUK



FCR no Tematukam. [pumep 13 npaKkTuku

FCR (be3 yyera Tematuk) = 58%



FCR no Tematukam. [pumep 13 npaKkTuku

KoHcynbTawm no cratyey onnatbl

CoobLLEHME 0 CTPaX0BOM CJ1yyae

[epBryHOE 0DpALLEHME KNMEHTA C XENaHWEM PacTOPTHYTb 0r0BOP
[paBa 11 0093aHHOCTIN 3aCTPaXOBAHHOIO M0 40r0BOpY
KoHcynbTauuv no npasiiaM onnatbl noauca

KoHcynbTawmm B cyyae npobaemMHbIX CUTYaLuid ¢ onnatoii noauca
KoHcynbTauum no npasinaM 0bopMIBHUs CTPAXoBOro cyyas
3anpoc J0KYMEHTOB 11 YTOYHEHHeE CTaTyca 3anpoca oT KoHTpareHTos
HET HYXHbIX JOKYMEHTOB NpK PErucTpaLmM CTPaxoBoro CobbITAA
YTOYHWUTD CTATYC NOYYEHNS I0KYMEHTOB M0 CTPAX0BOMY C/yYaio
YTOYHUTb CPOK MPOBE/EHMS BbINNATHI M0 CTPAXOBOMY CA1YYai0
KoHcynbTaLum no npovezype pacTopXeHus

YTOYHUTb Pe3y/IbTaT PELLIEHNs N0 3asBJIEHINI0 0 CTPAXOBOM CJ1yyae
KoHeynbTaLmm no GprHaHCOBbIM BOMPOCAM OT KOHTPAreHToB
YTOYHUTL NMPUYMHY CIMCAHMIE CO CYETA MK 0TKA3E OT CTPaX0BaHMA
YTOYHUTL CPOKYM NPOXOXZEHIA BbINJIATLI MPU PACTOPXEHMH
YTOYHUTD PE3y/IbTaT PELIEHIA N0 3ASBNEHMI0 HA PACTOPXEHME
YTOYHUTD CTATYC NOJYYEHNS 3asBJIBHUA HA PACTOPXEHUM
KoHeynbTaLma 0THOCUTESIbHO M3MEHEHIA COCTaBA YCAYT NO Z0T0BOpY
CAWWKOM 107IT08 PACCMOTPEHHE 3asIBNIEHIA O PACTOPXEHNN

12%

19%

43%
42%
39%
31%

91%
90%
85%
81%
18%
15%
12%
N%
67%
67%
66%
62%
54%
52%

FCR (be3 tematuk) = 58%

FCR (c Tematukamu) = 66%



[Toyemy BaXKHO Y4MTbIBATb TEMATMKK 00PALLEHUIA?

» bonee ToyHas npuopuUTE3aLLMs NpoLECCoB AN
aHa/nn3a

> be3s «packnagki» noBTOPHbIX KOHTAKTOB Mo
Tematukam, by/eT cNoxHee onpeaensTh NpoLecehb
/ NpOAYKTh! / Journey KIMEHTOB AJ1S1 POBEAEHMS
aHaN13a NPUYUH NOBTOPHBIX 0bPALLEHWA.

» CoKpalLeHue BpemeHn (1 ZIeHer) Ha nouck
NPUYUH NOBTOPHbIX KOHTAKTOB

> EC/v pacyerT bbi npoBe/eH be3 yueTa TeMaTuk, T0
NPV NPOCAYLUIMBAHUN YaCTb NOBTOPHbIX KOHTAKTOB
byyT «HECBSI3aHHbIMI» C NEPBIYHOA NPODNEMOI]
K/EHTA.




Korpa nonesHo npoBoAuTL aHanu3 be3 yyera TeMaTny?

» AHanu3 Customer / Service Journey KnMeHToB

> (bpaLLeHms Ha pasHblX 3Tanax 0AHOT0 KAVEHTCKOro / CepBUCHOI0 MyTW MOTYT OTAINYATBCS, HO
JI0TVIYECKM 3TV 0DpaLLeHWs CBA3AHbI MEX Ly Coboii.

YTOYHEHWE YCI0BMiA KpeauTa U
CYMMb! EXEMECAYHOrO
[1aTexa, 0popM/IEHIUE 3aABKK

O6paLueHie 0 cpokax
3241C/IBHUSA CPEACTB HA CYET

06palieHie 0 cnncaHmm
CYMMbI CTPAX0BKI KpeauTa

Tematuka: KpeauTbl /
0QOPMIIEHNE 3aSsIBKM HA KPEAUT

Temartuka: kpeautbl / BOMpoc
M0 CPOKaMm

Temaruka: ctpaxoska /
YCJI0BMS! CTPaX0BaHMS!



9. BHeapuTe
KNaccHdUKaTop NpUYMH
[10BTOPHbIX KOHTAKTOB



Knaccupukaums npuynH NOBTOPHbLIX 3aNpocoB

Oneparopsl [Tpouecchbi KL
« HeyBepeHHbIA 0TBET e Her undopmaumm 8 b3 / CRM
« HenonHbiii oTBET » Hapyuwexue obewwanHbIx cpoKoB

« HexoppekTHbli 0TBET « He coobLLeHbI CPoKY PeLIeHms
« He pewweH Bonpoc « [IpAmas pexkoMeHAaLus KIUEHTY Nepe3BOHUTb B CKPUNTE

[Tpouecchl BHe KL [Tpoyee

« Her nHdopmauwum B b3 / CRM » HecBs3aHHbIN BOMPOC e HeT HyXHbIX AaHHbIX
« HapyLeHue 0beLaHHbIX CPOKOB e «3abbIBYMBOCTb> K/IMEHTA ANS HABHTUUKALIAY
o JlnuTenbHoe pelleHne HUMaeHTa « He y [1K B MOMEHT obpalieHus

o Ownbky cOTpYAHMKOB APYIIX NOAPA3AENEHMIA « (boit cBs3n

* TDBTbe JINL0 3BOHUT 34
KJINEHTA

 MoleHH1YEecTBO




JIng yero Hy)XeH Knaccugukarop?

1. Pabota ¢ KopHeBbIMY NPUYMHAMM NOBTOPHBIX KOHTAKTOB:

« [10HMMaHWe CNexTPa NPUYMH NOBTOPHBIX KOHTAKTOB, HA KOTOPbIE MOXET BauATb KL|. 310
onpeaensiet noteHuman ans pocra FCR cobcTBeHHbIMM Cramu (oneparopbl, anropuMbl
00CAYXMBAHNS).

e AHa/M3 11 YCTpaHeHWe KOPHEBbIX NpWYiH noBTOpoB Ha ypoBHe KL

» OueHka BamsHua Ha FCR npoaykTos / npoueccos BHe KLL / Journey knueHToB ans
nepeayn MHOOPMALLM B KPOCC-BYHKLMOHAbHBIE KOMAHADI

e AHaNM3 1 yCTpaHeHMe KOpHEeBbIX MPUYIMH MOBTOPOB HA YPOBHE KOMMaHK
2. OueHka adbdeKTMBHOCTY AEACTBIA MO CHIXKEHWIO MOBTOPHBIX KOHTAKTOB
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6. [pasunbHoO nogbepute
Nepuos AJ19 MapKvUpOBKK
NOBTOPOB



3Hayenust FCR B 3aBuCMMOCTH OT mopora no cpokam

FCR (24 yaca) = 62% |

- 1yacos *‘; 23 yaca

\ J
Y

FCR (12 vacos) = 81% '

FCR (1 vac) = 94% FCR (1 munyta) = 99,9%




[Ipumep pacnpeaeneHns J0a1 NOBTOPHBLIX KOHTAKTOB
N0 UHTEPBANAM NOCTYNEHNUS

B npesenax 24 yacos Mapkupyercs
57% peanbHblX MOBTOPHbIX

KOHTAKTOB

4%

3%

3%

2%

2%

1%

|| || | | I||| |!|“||\|II\| ||| lilimdnd
0% I I II IIII II Il

W [long ot obuero




[Ipumep pacnpeaeneHns J0a1 NOBTOPHBLIX KOHTAKTOB
N0 UHTEPBANAM NOCTYNEHNUS

B npesenax 24 yacos Mapkupyercs
0

57% peanbHbIX NOBTOPHBIX 00

KOHTAKTOB

4%

0
" 90%

80%
3%
10%

3%
60%
2% 50%

40%

wW

0%
0%

2%

1%
0

1%
I I II II| I I N
0% I I II 0%

I /107 0T 0611610 K0N-BA M0BTOPOB —— J10/151 HaKON/IEHHbIM UTOTOM

N




1. ViamepsiTe v
aHanM3upywuTe nNoBToPbI HA
Da3HbIX 00bEKTaX




MCTOYHMKM NOBTOPHBIX 00paLL,EHNUA KNUEHTOB

prnnbl [PU4KUH NOBTOPHLIX KOHTAKTOB

Hez,0noHMaHWe Co CTOPOHbI
—
K/INeHTa
Owwbkw onepatopos - 38%
[TpoLesypbl KOMNaHWK 1 KOHTaKT-
49%
LieHTpa

Call Center FCR Benchmark (500+ USA contact center), SOM 2024

06bexTbl aHanu3a nokasarens FCR

Onepatopbl KL 56%

Mpouezypb! / Mpoueccst KL 59%

MpozaykTbl / Journey 31%

Anexc bepr, MccnesoBarue npakTvkyu paboThl ¢ NOBTOPHbIMYK KoHTaKTamu, 2021
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FCR — KoppekTupyowme MeponpuaTus

Oneparop

- VHpopMupoBaHKe
- (bparHas cBs3b
- 0byyeHue

[Tpoueccor KL

« Anroputmbl

00CNYXMBAHNS

- WHdpopmaums B b3
» ViHpopMUpoBaHKe 0

CPOKAX M KOHTPOIb
00ELIAHHbIX KIIMEHTY
CPOKOB M0 OT/IOXEHHbIM
0bpaLLeHusM

[TpoaykTbl / Journey

- YcTpaHeHue

130bITOYHBIX LUAr0B B
KIIMEHTCKNX NYTAX

» YCTpaHeHwe npuynH

NOBTOPOB 13-3 OLLKMDOK

NpYruX nozpasaeneHni

21




8. Paboraifte C
9KCTPEMyMaMU



JKCTPEMYMb

OO

®©

®©

OO®

OO
LOOLOOL®
®©

®©

OO

 Pexo

MEHAYETCA 0TAENbHO OTCEXMBATD LENOYKK C KONUYECTBOM

KOHTAKTOB DOJIbLUE YCTAHOBNEHHOMO [0pora

. HODOF [1/151 OTC/IEXMBAHMS MOXET BbITh yCTAHOBNEH
Hd 0CHOBE dHaJIU3d UCTOPUYECKX AAHHbIX

« Ha npakTvke, MOTyT NPUMEHATLCSA PasHble Nopory
151 3CKaNaLun CUTyaLmu Ha pasHble YpoBHi. Hanpumep:

-/

IMHA LenoykK = 3 — NoAKI0YaeTCA rpynna bbIcTPOro pearupoBanms

JlnuHa uenoyku = 4 — onoseLLaeTcs pyKoBoAUTESb 0TAENA

-/

INHA LIEnoyky = 6 — 0noBeLLLaeTcs PYKOBOAUTE/b AENAPTAMEHTA

29



9. UamepsitTe Kpoce-
KaHa/bHbli FCR



Kpocc-kaHanbHblit / oMHUKaHANbHBIA FCR

teetor | '
Web-yat B IMYHOM KabWHETe Ha caiiTe _ 67%

ar B MobMNbHOM MPUNOXEHNN

3BOHOK Yar 3BOHOK Meccenmxepbl (WhatsApp, Viber, Telegram)

Web-yat B HeaBTOPI30BaHHOM 30HE CaliTa

E-mail 32% YYaCTHWKOB

WCCNIE[0BAHNA BEAYT
KPOCC-KaHaJIbHOE
W3MEPEHNE NOKA3dTE/IA

CouwmanbHbie cetu (Facebook, BKontakre, Twitter,...

(opma obparHoii ceasn / Popym Ha...

3aBKa 3BOHOK Yar



10. YyuTbiBaiiTe cneuupuky
FCR B yarax




FCR ang yaT0B — HI0aHCHI MAPKWUPOBKY NOBTOPOB

7 N N
Time Qut
[1ay3a Mexay YaT-Ceceusimm
v, Hayano guanora < ‘ [1pofosxeHue auanora
\\ 1D cecomn: | /) \_ 1D ceccmn: 2 //

Jlornyeckas Lienoyka yato Ans PELIEHNA 1 BOMNPOCa KJINEHTA

« EcTb npobnematika MapK1poBKy NOBTOPHBIX YaTOB, CBA3AHHASA C «MPOJOKEHNEM PELLIEHNS BONPOCA»
noc/e cpabatbiBaHWs TailMayTa

e Pewarbcs MOXET YCTAHOBKO J,0MOSIHUTE/ILHOIO YC10BUS MdAPKPOBKK MOBTOPHbLIX YATOB M0 UHTEPBAJTY
MEX/y 3aBepLIeHeM NpeablayLien CeCCUM U HAYaNoM CeayIoLLLeNn

» [lob0p BpeMeHM A0/XeH ObITb 0CHOBAH Ha aHaM3e pacnpeseneHis noBTOPHbIX YaToB Ha PEAbHbIE
NOBTOPbI 1 MPOAOIKEHNE AMAN0ra
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FCR Ang yaT0B — HKOAHCLI MApPKUPOBKMK

4 | N
Time Out 1 Yol Time Out 1 Time Out 2
Yar 3dCbINaeT, CNnoT Yar 3dCbINaeT, Cnot Yar 3dKPbIBAETCA
BbICBOﬁO)K,[I,aBTCFI 4 BbICBOﬁO)Kﬂ,aeTGFI
\_ ID cecoum CoxpaHseTcs 0 ee 3aKpbITis )

e [Ipu onTENBHOM TaiiMayTE 3aKPbITIS YaT-Ceccun BO3HUKaeT npobnema HEMapkipoBKky peanbHbIX
MOBTOPHbIX 06PaLLEHMiA

« Pewwarbcs MoXET pa3feneHneM Boei LIenoyKi 4aToB (40 BTOPOro TaiMayTa) Ha CErMEHTbI (0TAENbHbIE YaTbl)
1 pacyetom FCR no cermeHTam

. HDM 3TOM TaK)XXe MOXET HaKNaAbIBATLCA J0M0JHUTENBHDIN dJI/IﬂbTD [10 BPEMEHU MEXAY 3aBEPLLEHNIE
[MPpeablayLero CerMeHTa i Ha4asioM CNEAYHLLETO
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11. beny - HuyTo,
MIPUHLIMI HENpepbIBHbIX
VAVYLLEHWIA — BCE!




beHYMapKuHT

Global Contact Center FCR Rate FCR Rate Distribution
Indiz France
Singapore reland
HyxHbl yayywenns (FCR Huxe 70%) 49%
United Arab Emirates Denmark
Philppnes Canada
Hong Kong Stieden
China Spein
Cpeanmit yposeHb (FCR 70% - 19%) 46%
New Zealand Mexico
United States taly
Austalz Brazi
United Kingdom Japan
Jlyywwe npaktikm (FCR 80% 1 Bbilwe) 5%
Germany South Korea
et ot
Global Contact Center Trends, Qualtrics 2025, 23 730 consumers across 23 countries Call Center FCR Benchmark (500+ USA contact center), SQM 2024




FCR Benchmarking by Industry 2024 (USA)

Puteiin HKO CrpaxoBaHue [ 0CCTPYKTYPbI JHepreTuka Ctpax. 310poBbS (uHaHC Texnopaepxka

W Makcumym B CpepHee I MuHumyM

Call Center FCR Benchmark (500+ USA contact center), SQM 2024

Tenekom

B cpeaHem
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[loaxoabl K LeNenoaraHuig

« [1puHUMN HenpepbIBHbIX yayyLeHnit. Lienesoe
3HaYeHMe NoKa3aTens A0/KHO bbITb NEPECMOTPEHO
B CTOPOHY Y)XXECTOYEHMS, ECNN:
o TeKyLye Leam cTabuabHo A0CTUraITCS

« bos1ee BbICOKKME LieIW NPUBEAYT K POCTY K/IMEHTCKOIO dh
0MbITa W/UNW COKPALLEHMI0 3aTpaT Ha CEpBUC qp

. ﬂpyrme [10Ka3dTeJIN KIIMEHTCKOTo CEpBUCa HE YXYALIATCA

* [logxoz B ctangapte COPC CX:

« He CyLLeCTBYET 9Ta0HHOT0 NOKA3ATENS UMW JTYYLLEH
npaktuku ang FCR.

« Llenn v dbaktnyeckme pesynbtarbl no FCR fomxHbl bbiTh
COM/1aC0BAHbI C LIEIIMU W pe3yibTaTaMit no
V/10B/IETBOPEHHOCTY K/IMEHTOB.
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CMACUBO 3A
BHUMAHUE!

TT-KAHA:
KAIMEHTCKMI CepBUC —
MCKYCCTBO CJIYXUTb NHOAAM
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